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Chasmg Chlnese buyers

ltwasacase of quality and not quan-
tity atthe latest SMART International
Property Exhibition which took place
in Hong Kong at the start of June.
Chinese buyers from Hong Kong
and the mainland were treated to
ashowcase of some of South East
Asia’sleading property projects
currently onthe market, as well as
developments and investment op-
portunities from further afield.
Althoughthere were excep-
tions, the majority of interest from
Hong Kong buyers seemed to be
focused on high quality investment

upthe contractifthe buyer was not
satisfied inany way. A gimmick per-
haps, butonethatresulted in several
prospects putting pento paper atthe
event, clearly boosting the project’s
appeal.

Indian developments have rarely
made an appearance at property
exhibitions in South East Asia, so
SMART first-timer Sanjay Parekh
from Mumbai-based Hiranandani
Constructions wasnt sure what kind
ofinterest to expect. He need not
have worried. His project caught
theattention of attendees and,

properties. Those buying forend
use seemed few and far between

Supported by a
range of informative
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Claire Brown of Hong Kong-based
Claire Brown Realty was especially
busy. Shetold Property Report South
Fast Asia: "This was thefirstHong
Kong SMART expofor us and we had
agreat show. We collected more

Brown alsc won plaudits for her

| frankandfull-of-anecdotes presenta-
| tiononthesubject of due diligence.

than100 leads - which is excellent for .
justatwo-dayevent-and quiteafew |

ofthosevisitors have already con-
tacted usindependently to schedule
meetings and begin researching our
investments."

Although some exhibitors also
reported sales and contracts from
the event, Brown's approachis
somewhat different. “We would
nevertrytosealadealatanexpo,”
she said. “Itundermines our mes-
sage to customers with regardto
conducting proper due diligence
before parting with any money. I can
never understand why exhibitors try
totake paymentsand reservationsat |
an expo, but we have definitely gen-
erated some solid new relationships
thatshould cometofruition overthe
coming months.”
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“Maore than 40 people asked for
slides from my presentation,” she
said, “which made me very happy.

| Each personwho doesn’t doany

duediligence and subsequently
loses moneyis one less customer for

. allofus, sowe activelyencourage
- ourclientsto conduct exhaustive
 research.”

Anotherexhibitorwho reported

strong interest was Malaysia’s

project, The Haven. The Ipoh devel-
opment has beenaregularat proper-
tyexhibitions throughout the region

| forthelast12 months but Hong Kong
| isexpectedtohbetheirlast, duetothe
| facttheyhave nowsold more than

80 percent ofthe units. Onefactor

| attracting Hong Kong buyers was The
| Haven’soffertoflyanyone makinga

reservation to Malaysiaforaninspec-
tiontrip—andtosubsequentlytear

The golf-focused development south
of Bangkok onthe Gulf of Thailand
was benefiting from the locals’ love
ofthe little round ball.

FromaHong Kong buyers’ per-
spective, overseas property certainly
remainsan attractive and value-
for-money opportunity atatime
when local prices are continuing
theirever-relentless push towards
thestars. The proliferation of strong
leads and contracts signed atthe
SMART Property Exhibition also sug-
gestthatfrom a developer’s point
of view, such expos remain a worthy
andrewarding toolforthesalesand
marketing of a new development.

Property Report South East Asia
isamedia partner forthe SMART
International Property Exhibitions in
Hong Kong and Singapore. =






